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Item 7.01. Regulation FD Disclosure.

Furnished as Exhibit 99.1 is a copy of an updated investor presentation, dated April 2019, that will be used by Thunder Bridge Acquisition, Ltd. (“Thunder Bridge”)
in connection with the previously-announced business combination with Hawk Parent Holdings LLC, a Delaware limited liability company (“Repay”).

The information in this Item 7.01 and Exhibit 99.1 attached hereto shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934 (the
“Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933, as
amended (“Securities Act”) or the Exchange Act, except as expressly set forth by specific reference in such filing.

Important Information About the Transaction and Where to Find It

This communication is being made in respect of the proposed business combination between Thunder Bridge and Repay. In connection with the proposed business
combination, Thunder Bridge has filed with the Securities and Exchange Commission (“SEC”) a registration statement on Form S-4, which includes a preliminary proxy
statement/prospectus of Thunder Bridge, and will file other documents regarding the proposed transaction with the SEC. After the registration statement is declared effective,
Thunder Bridge will mail the definitive proxy statement/prospectus to its shareholders. Before making any voting or investment decision, investors and shareholders of Thunder
Bridge are urged to carefully read the preliminary proxy statement/prospectus, and when they become available, the definitive proxy statement/prospectus and any other
relevant documents filed with the SEC, as well as any amendments or supplements to these documents, because they will contain important information about Thunder Bridge,
Repay and the proposed business combination. The documents filed by Thunder Bridge with the SEC may be obtained free of charge at the SEC’s website at www.sec.gov, or
by directing a request to Thunder Bridge Acquisition, Ltd., 9912 Georgetown Pike, Suite D203, Great Falls, Virginia 22066, Attention: Secretary, (202) 431-0507.

Participants in the Solicitation

Thunder Bridge and Repay and certain of their respective directors and executive officers may be deemed to be participants in the solicitation of proxies from the
shareholders of Thunder Bridge in favor of the approval of the business combination. Information regarding the persons who may, under the rules of the SEC, be deemed
participants in the solicitation of the shareholders of Thunder Bridge in connection with the proposed business combination is set forth in the preliminary proxy
statement/prospectus. Free copies of these documents may be obtained as described in the preceding paragraph.

Forward-Looking Statements

This communication contains “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995. Such statements include, but
are not limited to, statements about future financial and operating results, our plans, objectives, expectations and intentions with respect to future operations, products and
services; and other statements identified by words such as “will likely result,” “are expected to,” “will continue,” “is anticipated,” “estimated,” “believe,” “intend,” “plan,”
“projection,” “outlook” or words of similar meaning. These forward-looking statements include, but are not limited to, statements regarding Repay’s industry and market sizes,
future opportunities for Thunder Bridge, Repay and the combined company, Thunder Bridge’s and Repay’s estimated future results and the proposed business combination
between Thunder Bridge and Repay, including the implied enterprise value, the expected transaction and ownership structure and the likelihood and ability of the parties to
successfully consummate the proposed transaction. Such forward-looking statements are based upon the current beliefs and expectations of our management and are inherently
subject to significant business, economic and competitive uncertainties and contingencies, many of which are difficult to predict and generally beyond our control. Actual
results and the timing of events may differ materially from the results anticipated in these forward-looking statements.
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In addition to factors previously disclosed in Thunder Bridge’s reports filed with the SEC and those identified elsewhere in this communication, the following factors,
among others, could cause actual results and the timing of events to differ materially from the anticipated results or other expectations expressed in the forward-looking
statements: inability to meet the closing conditions to the business combination, including the occurrence of any event, change or other circumstances that could give rise to the
termination of the definitive agreement; the inability to complete the transactions contemplated by the definitive agreement due to the failure to obtain approval of Thunder
Bridge’s shareholders, the inability to consummate the contemplated debt financing, the failure to achieve the minimum amount of cash available following any redemptions by
Thunder Bridge shareholders or the failure to meet The Nasdaq Stock Market’s listing standards in connection with the consummation of the contemplated transactions; costs
related to the transactions contemplated by the definitive agreement; a delay or failure to realize the expected benefits from the proposed transaction; risks related to disruption
of management time from ongoing business operations due to the proposed transaction; changes in the payment processing market in which Repay competes, including with
respect to its competitive landscape, technology evolution or regulatory changes; changes in the vertical markets that Repay targets; risks relating to Repay’s relationships
within the payment ecosystem; risk that Repay may not be able to execute its growth strategies, including identifying and executing acquisitions; risks relating to data security;
changes in accounting policies applicable to Repay; and the risk that Repay may not be able to develop and maintain effective internal controls.

Actual results, performance or achievements may differ materially, and potentially adversely, from any projections and forward-looking statements and the
assumptions on which those forward-looking statements are based. There can be no assurance that the data contained herein is reflective of future performance to any degree.
You are cautioned not to place undue reliance on forward-looking statements as a predictor of future performance as projected financial information and other information are
based on estimates and assumptions that are inherently subject to various significant risks, uncertainties and other factors, many of which are beyond our control. All
information set forth herein speaks only as of the date hereof in the case of information about Thunder Bridge and Repay or the date of such information in the case of
information from persons other than Thunder Bridge or Repay, and we disclaim any intention or obligation to update any forward looking statements as a result of
developments occurring after the date of this communication. Forecasts and estimates regarding Repay’s industry and end markets are based on sources we believe to be
reliable, however there can be no assurance these forecasts and estimates will prove accurate in whole or in part. Annualized, pro forma, projected and estimated numbers are
used for illustrative purpose only, are not forecasts and may not reflect actual results.

No Offer or Solicitation

This Current Report on Form 8-K shall not constitute a solicitation of a proxy, consent or authorization with respect to any securities or in respect of the transaction.
This Current Report on Form 8-K shall also not constitute an offer to sell or the solicitation of an offer to buy any securities, nor shall there be any sale of securities in any states
or jurisdictions in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. No offering of

securities shall be made except by means of a prospectus meeting the requirements of Section 10 of the Securities Act or an exemption therefrom.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits
Exhibit No. Description
99.1 Investor Presentation, dated April 2019.




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

THUNDER BRIDGE ACQUISITION, LTD.

Dated: April 2, 2019 By: /s/ Gary A. Simanson
Name: Gary A. Simanson
Title: Chief Executive Officer
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 REPAY
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This presentation (the “Presentation”) conterplates the purchase by Thinder Bridge Acquisition, Lid, “Thunder Bridge') of Hawk Parent Holdings LLE ["REPAY” or the “Company”] by which REPAY will becoime a subsidiary of Thinder Bridge {the
“Transaction™.

Ha oiffar or Solicitation
This Fresentation is fer infermaticnal purposes only and |8 neither an ofer to sell or purehase, ner a selicitation of an offer te sall, buy or subseribs for any securities, ner is It a sollciation of any vede in any jurisdiction pursuant te the propoesed Transaction or
otherwise, nor shall there be any sale, Issuance or transfer or securities In any jurisdiction in contravention of applicable lav.

Eorward-Looking Statements
This ¢ 1 comtamns “f | oo ki ‘within the of the Private Securities Litigation Reform Act of 1995, Such statements include, but are not Bmited to, statements abouwt future financial and operating results, our plans,
whjectives, sapactations and iNtantions with raspact to TULUre operations, products and services; and other stalemaents. idsntifled by wards such as "l lkely reault,” "are expected 10,” "will conbinue, " "I anticipatsd,” "estimated ""hailawe,""mwnd “rentan,”
“prejection,” "outlook' or wards of similar meaning, These ferward-looking statements inchida, but are not fimited to, statement s regarding REPAY'S Industry and market sizes, fubure cpportunities Tor REFAY and the Cempany, REPAY's estimated fsure
results amd the preposed business combination betwesn Thunder Bridge and REPAY, including the implied enterprise value, the amd structure and the likelihood anﬂamul' the parties to successfully consummate the
proposed tramsaction, Such forwardlooking statermenls are based upon the current beliefs and espectalions of our management and are inherenlly subject o sdgnllﬁ:anﬂhuslnees_ sconormic and cormg uncertainties and contingencies, marny of which are
difficult to predict and generally boyvond owr control. Actual resulis and the timing of ewents mayr differ matesialby from the results anticipated in these forsard-|coking statements. In addition to factors previously disclesed in Thunder Bridge’s reporis filed with
the SEC and those |dentified efsowhore in this communication, the following factors, among others, could cause actual results and the Hming of events to diffor materialhy from the anticipated results of other expoctations expressed in the forward-leoking
statemente; imak|ity 1o mest e cloging conditiens: 1o tha Business combination, Meluding the sceurrancs of any event, change or other circuEIances that ¢ ould give rizs 1o e Teadnation of the definitive agresemssant; the inabllity to complete the mmom
coniamplated by the definitlve agresment due to the failure te obtain approval of Thunder Bridge’s sharelaldars, the inability io consummate e contenplated debt financing, the failuse ¢ achleva the minimem ameunt of cash avallable fellowing any
radufml'lnnu Thunder Bridge shareholders or the fallure to meet The Nasdag Stock Barket's listing ine with the: nation uqucmmlaladuamlJnnn costs rdaldw the transactions conbemplated by the definitive
agresments ay or failure 1o realize the expected benefits from the proposed tranzaction; rigks relaled to disruption of management time from ongoing bus atiarrs dus to the p Aiom; changes in the payment processing markel in
which EEFA\' competes, including with respect to its competiive landscape, technology evolution or regulaiory c hanges; changes in the vertical markets that E.EP.M’talgnu risks rlﬂ:lng bu REPAY's relationships within the payment ecosystermg risk that
REPAY may not be able fo axecute its growth sirategies, including identifying and sxecuting acquisitions; rigks relating to data security; and rick that REPAY may not be able to develop and maintain effective internal ¢ontrols.

Actual results, rrl‘unmnnu or achigvements Irﬂ)'d|"h’l’|ﬂltf|ﬂ]?l,lﬂd potentially adversely, fram any projeclions mdfnmﬂrd-lnuklng statements and the assumptions on which lhnﬂhmard-lnukln%slmh are based. There can be no assurance that the
data contained herein Is reflective of fulure performance to any degree. You are cautioned not to place undue reliance on forwardJocking statements as a predictor of fulure performance as projected financial Information, cost savings and sther infermation
are based on ‘that are subject to various significant risks, uncertainties and other factors, many of wiich are beyond our control. All Information set forth hierein speaks only as of the data hereof In the case of Information
about Thunder Etlﬂgnmr.l:HEFAY or the date of such infermation in mncxnulmmﬂunmmpmns cther than Thunder Bridge or REPAY, and we disclaim any intentien or cbligation to update any forsard looking as a result of

e¢curming after the date of this communication. Annualized, pre ferma, projected and estimated numbers are used Tor llustrative purpose only, are net ferecaste and may not reflect actual resuits,

on contains financial forecasts with respect to, amang other things, REPAY's rewenue, net revenus, gross profit, annual iransaction volume, Adjusted EBITDA; Adjusted EBITDA net margin and certain ratios and other metrics derived thersfram
mrﬂunsu] years 2019 and 2020. These forecasts also include certain statements about the Transactian, including anticipated enterprise value and post-closing equity value. These unaudited fmancial projections have been provided by REPAY'S
management, and REFAY's Independent audifors have not audited, reviewed, compiled, or performed any procedunes Mﬂrrnpmltnh‘ln unaudited financial projecticns for the purpose of their inclusion in this Presentaticn and, accordingly, de not express an

epinlon or provide any ather form of aseuranse with reapeenﬂmetot«lhn purpose of this These sheuld not e relied upan as Being necesearily indicative of future resulte, The of the
w]ﬂllﬁl'liil'lllﬂ! Fragentation ig not an admission or reprezantation by REPAY or Thundar Bridge that £ush information ia nwwrlal T'IO ARsUMpHonE and astimates undarlying the msuﬂoﬂ e and are subjactio a
wide variety of significant business, economic and competitive risks and uncerainties that could cause actual resulls to differ materially from those in the financial . There can ba no mlm:eﬁalﬁppm:psl]nmlﬁs“

indicative of the fiture perfermance of Thunder Bridge or REPAY or that actual resuits will not differ materially from those presented in the unaudited financial projections. Inclusion of
regarded a5 a representation by any person that the results contaimed |n the unsudited fAnancial projections will be achieved,

is Pr should not be

p

Indugtry and Markot Data
The information centainad herein algo inchudes information provided by third parties, sueh as market regearch firms. In particular, REPAY has commissioned an independent research lmrtfmmmxlnc ["Stax"] For market and indusiry informeation to e waed
by REPAY. Mone of Thunder Eildgﬂ Thunder Blldpeﬁcwlsmm. LLE, the sponsor of Thunder Bridge, REPAY, Corsair Capital LLC ['Rivﬂug and their m;n:mlnamluhs and any third parties that provide information te Thunder Eridge or REPAY, Such as
market research firms, or ,ufar!ylnfarirﬂ]url.ﬂunuufﬂmdm Bridge, orsair and thesr respective affiliates a.mi any third parties that provide infonmation to Thunder Bridpe of REPAY, such
as market research firms, such a:sl::,:rnrnpmslﬂ-rnr:nynrrunur ), regardiess of the cause, or tha results oheained from the use of such content. None of Thunder Eridge, REPAY, Corsair and their respective affliates

B ANy eXpress urmllmmnam& Including. but not limted to, any wamranties of mhamhllwwm:mrapam:uar PUrpOse OF use, and they eipresshy disclaim any responsibliity or llabditty for direct, Indirect, Incldental, exemplary, Compensatony,
punitive, special ar coBts, legal feet or losses [inchuding lost income or prafits and opporiunity cosis) in cennestion with ihe se of the information herein,

H mﬁm o HE certain non-GAAP financial measures that REPAY reviews to evaluate its business, measurs ilS performance and maske strabegic decisions. REPAY believes that such nen-GAAP fnancial messures provide useful infonmation te
Imvastors and others In understanding and evaluating its operating results in manner as Net revenue is 2 non-GAAP financial measure that represents revenue less interchange and netwark fees. Ad|usted EBITOA ks anon-GAAP
m:n:lammm :ha'tmpnsmn net income prior to intorest cxpense and depreciatian and amortization, 2= adjusted to add m:kcmnnon-umenmg-s and acoount for non-recurring items, such as other expenses, non-cash gain from the change in fair
share-bages compensation changes, and eﬂmr:hsrgsn. Met revanue, Adjustes EBITDA and any ether ratio or metrics derived therefrom are finanelal measures. not caleulatod in accordance with GAAP
snd sheuid nof e eenddemd an aulmiluleuw ravenua, net income, aperating profit, or any ciher operating performance measure calculated in accerdance with GAAP, Using these non-GAAP financial measures to analyze REPAYs business wauld have
material || their i are based on the subjective determination of management regarding the nature and classification of ewents and i that | iy find signifi In addition, alth h ether jes in s
industey lnq.rlupn:l measures tithed Adjusted EBITDA or similar measures, such non-GAAP financial measures may be calculated differently from how REPAY calculates its non-GAAP financial measunes, which reduces their owerall ussfulness a% comparative
measures, of these: you should ider Adjusted EBITOA alongside other Anancial perfarmance measures, including net income and ather financial resulis presemted in accordance with GLAP.

This Pregentation ineludes foreeasted 2019 Adjueted EBITDA and ranges of Torseaeted 2020 Adjusted EBITDA Tor REPAY, Thie Pregamation does not pravide a mntllmlon &T thig farward-bo oking, non-GARP financial measyure ie the most directly ¢emparalila
GAAP financial the would invelve numersus estimates ane Judgments that ane unduly burd ensomes to prepare and may imply a degres of precision that would be confuging er potendially misleading to investars, This:
Presentation alse does net provide a detailed reconciliation of 201% Adjusted EBITDA to the most directly cemp GANP because it would be unduly burdensome to prepare.

1l and Wh nd

o ial Imoncnmnprupwnﬂmn:acnm =ae Thunder Bridge's registration statement on Form 54, filed as of February 12,2019 and Currermt Reports on Form 3-K, filed as of January 22, 2019 and February 11, 2819, Incnnrlncunnunmm-
proposed BUEineEs combination, Thunder Bridge laE fled With the SEC A registration statamant on Form S-4, which af Y proRY proEp of Thunder Bridge, and will il other o] the

eemibination with the SEC, Alter the registration statement ie declared elfective, Thunder Britdge will mail the «efinitive prosxy st e ite This cdoes not an offer te ell or the solleiation of an efer to buy any
securities or a solicitation of amy vete or approval. Before making ar'mew or investment decision, hmrs and stockholders of Thunder Bridge are urged to carefully read the entire registraion statement a mmrmpmus, and any other
relevant documents filed with the SEC, as well as ary amendments or supp s fo these d thesy will contain impartant infenmation about the plwwsﬁhmswbﬂn.%edmmﬂs filed by'l'ﬁmr?lu Bridge ‘the SEC may be obtained
free of charge at the SEC"s webksite at weasw.sec.gow, of by dinecting a request to Thunder Eridge Acquisition, Ltd., 1912 Georgeiown Pike, Suite D203, Great Falls, Virginia 22066, Aftention: Secretary, [202] 4310507

Addigional |nfenriaicn and Whets to Find i
Thundar Brilge and REPAY and ¢eetain oT tholr respective direetors and exocutive officars may ba dosmad to o partizipants in the solicitatien of Broxios from the stockholdars &f Thunder Bnagn in favor of tee appreval of the BUsiness ¢ omiinatian.

Infermation regarding the persons whe may, under the rules of the 5EC, be desrmed participants inthe solicitation of the stockholders of Thunder Bridge in whth the p d busines: are set forth In the registration statement on Form
&4 that includes a proxy 'I‘IIum‘]w !lldgu & directors and executive officers are set forth in Thunder !rldge“: Registration Statesrent on Form 51, Illdndlllg amendments thereto, and other reports which are filed
with the SEC, Free coples n’flhnsndn-cum: lruyh-nctn‘.dnnd xdmnb-nd In the preceding paragraph.
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Attendees

John Morris
CEQ & Co-Founder

As CEQ, John Maorris aversees the strategic direction of REPAY,
including overall market strategy, new product development,
sales and marketing, acquisitions and financial oversight

Prict to REPAY, Mr. Morris served as the EVP of Sales and
Marketing for Payliance after its acquisition of Security Check
Atlantz, where he served as President

M Morris also previously served as Director of Corporate
Finance for Bass Hotels and Resorts, where he worked on various
capital projects and hMEA&

tr. Morris holds a Master of Accountancy (MAcc) and a BBA In
Accounting from the University of Georgia

v e

Tim Murphy
CFO

As CFO, Tim Murphy is respansible for all financial operations of
the Company, including financial planning, accounting, tax,
treasury, reporting and corparate development

Prior to REPAY, Mr. Murphy served as Director of Corporate
Development for Amaya Gaming Group, a globally diversified
gaming company with a strategy focused on growth through
acguisitions

M Murphy was also an investment banker at Credit Suisse in
MNYC, where he focused on financial institutions and FinTech
companies

M. Murphy earned an AB in Business Economics from Brown
University and an MBA in Corporate Finance fram the University
of Morth Caralina at Chapel Hill

n




'."_-‘|_,._,_.3"..“_..._‘ | ——
wWho We Are

A leading, omni-channel payment technology provider modernizing three diverse and underserved
verticals — personal loans, automotive loans and receivables management — representing a market
projected to grow to ~$535 billion of annual total payment volume by 2020 of which ~$225
billion is 2020 projected annual debit payment volume

Proprietary, integrated payment technology platform reduces complexity for merchants and
enhances the consumer experience

bn 27% 67% 45% 0.20%
Annual Payment Historical Net Gross Adjusted EBITDA Volume Low Chargeback
Volume'?! Revenue CAGRP® Margin(® Net Margin(21%) Retention!® Rates!”

1y Source: Stad - REPAY Market Siing Repart, comenissianed by REPAY: Stax prepaned surveys, sacondary research, and analysis, January 2018,
2 Sowrce: Managernent metric for 200180,
3 CAGR s from 201604 — 2018A; Met Revenue CAGR is based on Net Revenue, defined as Total Revenue less Interchange and Network Fees,
4)  Grose Margin is caleulated ag 20188 Gross Profit / Net Revenue.
5) Adjusted EDITOA Mat Margin calculated as 20084 Adjusted EBITOM § Nat Revensse. See “Insame Statement” an slide 34,
R E P M Y Gy Walurme retention for YTD period a5 of December 20138 caloulated as 1 —(Last Valume [/ Total Volurme Processed in Prioe Year Periad); “Lost Valurme” reprasents valurme
% resalized in pricer year YTD period from merchants that have sinoe ended their relationship with REPAY.
w Th Sowrce: Management data on volume pracessed through a primary progessar, representing approximately 803 of tatal valumae. Chargeback rate is YT as of Deoembar
2018, Chargebacks, reprasented as & % of wolume, are debited from the merchant's account when tha end consumer disputes a transaction with the merchant.




Proposed Transaction Overview

Transaction Structure!!!

Valuation

Cap Structure / PF Leverage

PF Ownership

Listing

Thunder Bridge Acquisition, Ltd. has entered into a definitive agreement to acquire REFAY

Pro farma corporate structure will be an UP-C corporation

Transaction valued at an implied enterprise value of $653.3 mm'™ at a 14.8x multiple on 20188 Adjusted

EBITDA of 544.0 mmi# and 12.3% on the midpoint of the 2020E Adjusted EBITDA range of 552 - 554 mm'!

Transaction to be funded through a combination of Thunder Bridge commaon steck, cash held in the
Thunder Bridge trust account and newly raised debt of 5170.0 mm®*

Pro forma net leverage of 4.3x based on estimated LT Mar-19 Adjusted EBITDA of 537 1mm

Equity holders of REFAY expected to hold 43% of the outstanding equity interests of the combined

company at closing

Thunder Bridpe will become & Delawara corporation and as the post-closing company ("Puben™) will adopt

RERAY's name and is expected 1o continue to be listed on the NASDAQ

2} See "Proposed Capitalization and Ownership® on slide 32 for calowlation,

R E P s Y 1} See *Transaction Summary” on slide 31 and “Proposed Capitalization and Cwnership™ on slide 32,

3 See “Income Staterment” an slide 34,
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R E p Y Capitalizing on the Large, Underserved Market Opportunities in Existing and New Verticals

A Leading, Omni-Channel

Card and Debit Payments Underpenetrated in Existing Verticals
Payment Technology Provider

REPAY Has Built a Leading Platform Based on Vertical Expertise
Next-Generation Technology Supported by Robust Infrastructure

Key Software Integrations Supplement REPAY’s Differentiated Sales Strategy
Attractive and Diverse Client Base

Demonstrated Ability to Acquire and Integrate Businesses

Multiple Growth Opportunities

Successful Leadership Team with Deep Industry Expertise

REPAY




Capitalizing on the Large, Underservedl;Markét Opportu nitiesin
Existing and New Verticals |

REPAY's three existing verticals represent ~$535bn!! of projected annual
total payment volume by 2020, of which ~5$225 billion is projected annual
debit payment volume

REPAY's existing key end markets have been

underserved by payment technology and service

providers due to unigue market dynamics
Upside for increased penetration in existing and adjacent verticals

End Market Opportunities

- - r==

L - = Historically, the market predominantly
e G thh . Rt utilized cash, check and ACH payments
Py Opportunities .
Py 2020 Projected ﬁg@ .
. @ Payment Volumes @ ) \
L Recreational | Market where credit card payments
: Canadls S408 bn ;iz::":: | are typically not permitted
Automotive Loans |
Pt
J G 0T |
| ! p— ! Consumers want convenience of
! $69 bn U:i!nns : paying with debit, but their
' Personal Loans ! merchants frequently do not have
\ ! the capability
JF
J/ [ o= Requires technology to process
! Yooy ongoing / recurring payments
~$7.5 bn

TS Annual Payment Volurme 12

R E P !n\' Y 1) Source: Stax = REFAY Market Sizing Report; Based on 5tax wah survey, secondary research, and analysis, January 2018,
[ ——— ) Source: Management metric for 20180, it
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Card and Debit Payments Under_pén'é.t-rat;c—_id-|--n' Emstmg\/ert}ca

REPAY’s verticals, Personal Loans, Automotive Loans and Receivables Management, are underpenetrated and lag
other retail markets in migrating to card payments

Card Payment Penetration Debit Market Volume Growth

Significant Opportunity from Untapped Adoption of Debit payment volume is expected to grow at 11.6%
Card Payments CAGR between 2017 and 20201?)
-~ Total Payment Volume of . Debit Payment Velume of
-/ Existing REPAY Verticals Existing REPAY Verticals
54%
a7% f_,.-----..q__‘
ao% 1% a1% s $535bn e
;
155 $225bn
12%
1] iz :

2 1
2017 Projected - 2020

= Personal Loans Debit Share
= Automotive Loans Debit Share
= Recelvables Management Debit Share

2017 Projected - 2020

2015 Debit and Credit Share of
Total U.S. Consumer Fa'l,'n'lentsm

1) Sourse: The Hilsen Report — Decarnber 2016 Represents debit and eradit as a percentage of all U5, consumer payment systems, including various
forms af pager, card,_and electronic payment methods. "
2y Sowrce: Stax— RERPAY Market Siing Regart. January 2018, 11.6% growth rate represents CAGR fram 2017 - 2020,

R E P /'}‘Nr Y Mote: Credit generally not accepted as payment option in REPAY'S existing end markets,




REPAY Has Built a Leading Platform Based on.Vertical Expertise:

Aftractive value proposition to both merchants and end consumers drives strong client growth and penetration

Merchants in Existing and New Verticals m
<% ==
LT T eshi 518

Existing Verticals Mew Verticals

Accelerated payment cycle (ability to lend
mare [ faster) through debit card processing

24/ 7 payment acceptance thraugh “always
apen” omni-channel offering

REPAY

Self-service capabilities through ability to pay
anywhere, any way and any time, 24/ 7

Optian to make real-time payments through
use of debit transactions

Direct software integrations into loan and deal Pay Immediate feedback that payment has been
management systems reduces operational pracessed
complexity for merchant

Anvwhere, Omni-channel payment methods (e.g. Web,
Improved regulatory compliance through Mobile, IVR, Text)
fewer ACH returns Any Way,

Fewer ancillary charges (e.g. MSF fees) through
An‘f' Time automatic recurring online debit card

il L

payments




REPAY Has Built a Leading Platform Based onVertical Expertise-{cont.)-": €

REPAY's model empowers both merchants and consumers, enabling it to become a leading and trusted payment brand

REPAY
lllustrative Personal Loan Platform Process
v REPAY Instant Funding * Payment Processing
i i Platform provides
! Payment Channels |
@ ° ! Debit ! ° e significant value
| H I
TEEL Q @ —*  —* Processing : e proposition
Consumer! i REPAY Merchant

Consumer Payment ! % 3\ ACH i Payment Recelves S
I E: ) i
1 |
! ! I Data * Opportunity across
R U EEL ELHE LS REPAY H 2
L payment / billing

Loan management
Management
System
Data T

il L




REPA&Y's omni-channel payment and electronic billing management platform significantly reduces complexity for
merchants and enhances the consumer experience

Web

REPAY has 3 different web-based soluticons,
depending on whether merchants are interested
in a Virtwal Terminal, Online Customer Portal, or a
Hasted Payment Pape customized to their brand

Mobile App . e S
ey
REPAY's White-label, customizable mobile agp :3: St
gives consumars the flexibility of paying an-the-go T
and the convenience of reviewing their complete T (T
payment history in the palm of their hands s o::,.:w

&' Caxd aning i 1111
o=

Text

Text-to-pay lets REPAY's customers directly
communicate with consumers through paymant

Plaas rote thor s cnrvenancs b of 51 Y b besn aophed noha g
el b BERRY

reminders and allows consumers to authorize
payment with a simpla text

VR, or pay-by-phone, offers consurners the
converence of making pavments via a 1-200- -
number anytime, streamlining the collections
process and improving customer experienca
e U 1Ll
—— —

REPAY




Back-End Infrastructure

Strong Relationships
with Card Associations N

Proprietary Technology
and Agile Development

Back-End
Infrastructure

Robust Processing
Relationships

Integrations with Customers’
Software Systems

Proprietary
Bank Partnerships

Underwriting / Regulatary /
Industry Compliance Expertise

REPAY




!

Key Software Integrations Supplement REPAY”

REPAY leverages a vertically tiered sales strategy supplemented by software integrations to drive new merchant
acguisitions

Sales Strategy / Distribution Model Software Integrations

= Direct sales model that is structured by vertical and by * Successfully integrated with many of the top software providers
production tier o Software integrations enable the direct salesforce to more
= Sales Support Team increases sales and supports onboarding easily access new merchant opportunities and respond to
process inbound leads
hd = Robust pipeline of other software vendors currently in discussions
to integrate
Tier3
(Direct
; Sales)
K
SSmm+

Monthly Volume

&
<
I Tier 2
gg (Direct Sales)
&
F

S$1mm - $5mm Monthly

Volume
13
Tier 1
(Call Center)
<$1mm Monthly Volume 2014 20154 20164 2017A 2018

Number of Software Integration Partners




Attractive and Diverse Client Base

REPAY's platform provides significant value to merchants offering lending solutions across industry verticals

REPAY has successfully executed on its ME&A strategy of identifying attractive opportunities in new verticals and
entering them through acquisitions (e.g. Auto and Receivables Management)

Firmly Established Eg—% Expanded into
Foothold in Auto Receivables

i ) Automaotive )
Finance Vertical Management Vertical

Loans

REPAY

Realtime Electronic Payments

Future Market Expansion
ﬁ @ Opportunities — Healthcare,
Personal Loans O E Recreational Vehicle Finance,
Opportunities Credit Unions and Canada

A Market Leader
for Over a Decade in the
Personal Loans Verticall™

¥ 3,400+ merchants!? v 98% volume retention!® v ~4-year average tenure for

top 10 merchants!®
¥ 11,000+ merchant locations!?) ¥ ~$3.0 mm annual payment volume

4]
1) Source: Managamant astimate, per card merchant'*!

2} Source: Managemaent estimate as of December 2008, Merchant counts reflects all clients contributing to revenue in December 2018,
3} Volume retention for ¥TO perind as of December 2018 calculated a5 1 — (Lost Volume § Tatal Valurme Brocessed in Prior Year Period); “Lost Violume” represents volume realized in prinr year ¥T0
R E P A Y perind from merchants that have since erded their rolationship with RERAY,
4} Source; Managemant estimate as of December 2018, Volume per card merchant regresents 20134 card volume [ average number of existing card valume clients in the peried, i7
pesmme e mmmer g} Source; Managemant estimate as of December 2018, Contracts often have 3 year term with 3 year renewsls. In 2018, top 10 clients generated approximately 293 of revenes.




REPAY's proven acquisition strategy illustrates the value of the platform across verticals

PaidSuite Already serving industry-leading merchants
. (Receivables) in Receivables Managemant vertical
[ ] 2017
Paymaix second acquisition to solidify presence in
(Automotive) Automotive Loans vertical

Represents a significant opportunity to enhance
organic growth in existing verticals and

accelerate entry into new markets and services
Sigma First acquisition to expand vertically

é ; X :
Demonstrated ability to source, acquire and i (Automotive) into Automotive Loans vertical

integrate various targets across different verticals

Dedicated team to manage robust M&A pipeline

Several

Small Allowed REPAY to achieve scale in early
Portfolio years of business
Acquisitions

® 2008 - 2015

REPAY
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\ e ERENTI Dty - (TR 1 LI
Multiple Growth Opportunities

REPAY's leading platform and attractive market opportunity position it to build on its record of robust growth
and profitability

#eeee. E@cute on Existing Business

Expand Usage and
Increase Adoption

" |ncrease penetration of
existing client base

REPAY

Acquire New Merchants in
Existing Verticals

Leverage sales and
marketing engine to
convert near-term pipeling
Majority of REFAY's new
merchants are
“greenfield” opportunities

Operational Efficiencies

As the business cantinues
to scale, REPAY expects to
become increasingly
efficient with higher
margins

Future Market
Expansion
Opportunities

Leverage platform and
capabilities to expand
into:

0 Mew market verticals
such as Healthcare,
Recreational Viehicle
Finance and Credit
Unions

0 Canada

e Broaden Addressable Market --—--®

Strategic ME&A

Strategic acquisitions to
continue successful
penetration into markets
with a need for debit

solutions




Successful leadership Team With DeepJﬁdﬁﬁﬁﬁﬁEﬁﬁerﬂsgh:E;Lffi;ffEQ:fta“

REPAY’s leadership team has significant payment expertise and a track-record
of success with high-growth technology platforms

.f’r“l

John Morris Shaler Alias Tim Murphy
CEOQ & Co-Founder President & Co-Founder CFO CcT0

Susan Perlmutter Mike Jackson Kristen Merrill Jake Moore
CRO coo VP of Finance Head of Corporate
Development

v e




Ill. REPAY Financial
Overview

Renltime Elestranic Paymants




Financial Highlights

REPAY’s model has enabled it to establish a highly attractive financial profile

98%

Annual Payment Impressive Volume High Quality Volume with
Volumel!! Retention!? Low Chargeback Rates!®

27% 67% 45%

Historical Net Gross Margin'® Adjusted EBITDA
Revenue CAGR¥ Net Margin'é!

Source: Management astimates.

1} Source: Managermnant metric for 2018A Predominantly regrasents debil transaction volurme.

21 Volurne ratention for YT period as of December 2018 calculated as 1—(Lost Volume / Total Volure Processed in Prior Year Period); “Lost Volume" represents volume
realized in priar year ¥TO period from merchants that have tnce ended their relationship with REPAY.

3} Source: Managernent data an volume processed throwugh a grimary pracessor, representing appeoximately 0% of total volume, Chargeback rate is ¥TD as of December

. 2018, Chargedacks, represented as a % of walurme, are debited from the merchant’s account when the end consumer disputes a transaction with the merchant,
RE P/AY & cacRisfram20064-20134; Revenue CAGR i hased on Net Revenue.
eteins Gacsens papeern 3} Gross bargin is calculated as 20184 Gross Profit / Net Revenuee, 22

Bl Adjusted EBITDRA Met Margin caloulated as 20184 Adjusted EBITIA f Het Revenue, Seq “Incame Statemant” on slide 34,




Total Payment Volume (% in bn)

REPAY has generated strong, consistent volurne growth, resulting in
~57.5 bn in annual payment processing volume in 2018

/ i\ / i\ $110-$11.2

L I

'\, 31% Historical | | 22% Projected |
L cacRi LeasRY S ggy

57.5

2016A 20174 20184 20108 20208

1} Source: Manaparment estimates.
R E PAY 21 CAGR Is from 20060 - 20184,
3] CAGR is from 20188 — 2020E.

st Geezens v d) - Yaluree retention for YTO period as of December 2018 calculated as I - (Lost Volume |/ Total Volume Pracessed in Prior Year Period); “Lost Valume"

Volume Retention

REPAY's integrated payments platform leads ta strang same-stare
sales performance and high retention rates that Management
believes significantly outperform traditional agent sales models

100%

98% Retention Rate'?)

90%

B0%

F0%
Jan Apr Jul Oct Jan Apr Jul Oct Jan Apr Jul Oct Jan Apr Jul Oct

2015 2016 2017 2018

23

represents volume realized in prias year YTD period from merchants that have sinee endad their relationship with REPAY.




Historical and Forecasted Financials

Net Revenuell! / Gross Revenue
(S in mm)

REPAY's revenue growth has been
strang, resulting in a2 27% CAGR from
20164 - 20188

___\\ P

Gross Profit®)/ Gross Margin (S in mm)

Gross margins are improving due to a
decrease in processing costs

/ \ /‘t\

Adjusted EBITDA® ($ in mm) /
Adjusted EBITDA Net Margin®®

Highly scalable platform will drive
operating leverage aver the long-term

/‘t\ /‘t

| | |
| I J x x
27% Historical 21% Projected \ 33’$Hiﬂﬂl’|ﬂ| 25% Projected | EIIDBHmncaI \2056 Projected
iz} 171 188 - 5192 CAGR CAGR
Do ae o sise-s N N e Slean o oach
552 - 554
- 71 P
159.2 42%
3 64% 3716
S44.0
57%
51300
$36.8
$55.0
5940
4823 s25.5 §25.4
$21.7
529‘1 I I
20178 2018A 20198 2016A 2017A  2018A 20198  2020F 20168 2017A 2018A 20198  2020E

Source: Management estimates for 200% and 2020,
Mote: Historical CAGR is from 20064 = 20184, Projected CAGH s from 201838 = 2020E,
1b  Met Revenue |s defined a5 Total Revanue less Interchange and Metwark Fees,
2} Rewenus CAGR i calculated using Met Revenus.
. 3y Gross Profit is defined as Met Revenue less other costs of services, which include commissions to seftware integration partners and ather third party processing
R E P Jh\' Y costs, such as frentand back-end processing eadts and sponsor bank fees,
st Gecsen s e &) See YAdjusted EBITDA Recancliation” on slide 35, 24
S5 Adjusted ERITDA Net Margin calculated as Adj. EBITD f Net Revense. See “Income Staternent” an slide 34 and “adjusted EBITDA Reconciliation” on slide 35,




Operational Benchmarking

2020E Met Revenue Growth!" 2020E Adjusted EBITDA Net Margin'® 2020E Adjusted EBITDA Growth(*!
Osquere worldpay [ s B square

3T

REPAY I - 33284 B REP /Y [N -

worldpay globalpayments - 375 M!éL - 15%
globalpayments TSYS - 36% worldpay - 13%
FRUMERTS

i

v!éla - 32% B _ 13%
[iAMENrs - 273% globalpaymants - 15!]%
L @sawe [ revs [0

Average 8% Average 37% Average 12%

Source; Capital IQL as of 3/15/2018, madified to reflect cortain publicly available information,
Note: Awerage matric is tha mean of the peer group, excluding Square.
MNiote: First Data was amitted from the list of peers bacause of its announced merger with Fisery on 1716/ 2004,
. Note: Although other companies in the industry may discloze Met Revenue, Adjusted EBITDA or similar non-GAAF figures, such non-GAAF financial measures may be calculated differently
R E P !n\' Y from how REFAY calculates its non-GAAP financial measures. You should consider how such differences may reduce usefulness of such measurements, i
pestsies Gsczens poerns 1) REFAY 2020E Met Revenue and Adjusted EBITDA is derived from Managameant estimates. 25
2 Adjusted EBITDA Met Margin calculated as Adjusted EBITDN f Met Revenue. See “Income Statement” on slide 34 for REPAY financials.




Valuation Benchmarking

2019E EV [ Adjusted EBITDA

(& square 81.9x

worldpay _n.n
o |
REPAY [N 1ea

Average 17.1x

Saurce; Capital I as of 3152018, madified ta reflect cortain publicly available infermation,

R E P M Y Note; Average maetric is the mean of the peer group, excluding Square,

3 square
3
worldpay

FRIMERTS

globalpayments
TSYS

REPAY

Note; First Data was omitted from the list of peers bacause of its announced mergar with Fisery on 1716/201%,
st Gesmens pepenns - Note: Although other companias in the industry may disclose Adjustad EBITDS or similar non-GaAaF figures, such non-GAAF financial measures may be calculated
differantly from how REFAY calculates its non-GAAP financial measures. You should consider how such differences may reduce usefulness of such maasuremants.

|

2020E EV [ Adjusted EBITDA

52.1x

12.1x - 12.6x

Average 15.3x

26




Valuation Benchmarking (cont.)

Adjusted EBITDA Net Margin'!! vs. Net Rev. Growth EV / Adjusted EBITDAM vs, Net Rev. Grawth EV / Adjusted EBITDA vs. Adjusted EBITDA Net Margin

2020E Adjusted EBITDA Net Margin 2020E EV f Adjusted EBITDA 2020 EV { Adjusted EBITDA
554
waorldpay
+*

50% [ square + + [& square

pem—ooo—-o o 50.0x 50.0%

] ) .
455 : REPAY : . |

. AN ' > >
40% 20.0n + 20.0n +

labaloymerts B, 33,
.. +* *
35% TSYS waorldpay B worldpay
*

i 1500 dnbalpaymints o’ Bp 15.0% * Mfmﬁ

En A emse——ioos - e emeeeees
- ‘. *REPAYI blak Rl P St
. TeYE oo (REPAY!
25% E'\p 10.0x 10.0x
[ squares
20%
5.0m 5.0x
15%
10%
0% 1088 20% 30% 5% 5% 15% 25% 35% 200 305 40% S50%
2020F Net Rev. Growth 2020E Net Rev, Growth 2020E Adjusted EBITDA Net Margin
Faster Growing and Higher Margins Faster Growing at an Attractive Multiple Higher Margins at an Attractive Multiple

Souree: Capital 10, as of 3/15/2018, madified to reflect certain publicly available information.
Saurce: REPAY 2020E midpaint of projection range was used for Het Revenue and Adjusted EBITDA. Range was dedived [rom Managernent estimates.
R E P A Y Note: First Dita wis amitted from the list of peers bacawse of its announced merger with Fisery an 1/16/2018.
Mate: Aithough other companies in the industry may disclose et Bevenue, Adjusted EBITDSE or similar non-GAAFR figures, such non-GAAP financial measuras may be calculated differently from b
st fesmens peperns - RERAY calculates its non-GAAP financial measures, You shauld consider hew such differences may reduce usefulness of such measuremants,
1} See "Income Statament” on slide 34,
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Leverage Benchmarking

LTM Net Debt / Adjusted EBITDA!

||I||II|W

REPAY REPAY  REPAY  worldpay B obalpayments [ square
e a9 20208

Saurce; Capital 10 as of 37/15,/2018, madificd to reflect certain publicly availabie infermation,
Mote; First Data was amitted from the list of paers becawse of its announced merger with Fisery an 171672018,
Riote; Although other companias in the industry may disclose Adjusted EBITDM or similar non-GAAR figures, such nan-GAAP financial measures may be calculated differently from how REPAY calculates
its non-GAAR financial measures, You should consider how such differences may reduce usefulness of such massuremants,
. 1} Leverapge Ratio calculated as 20188 Met Debt /7 Adjusted EBITOA for all companies other than REPAY, 13 Vertical's leverage ratio ks pro forma for recent aoquisitions,
R E P Jh\' Y 2l Leverage Ratlo caloulated as Mar-19 Met Dabt f LTA Mar-19 adjusted EBITDA, See “Proposed Capltalization and Ownership® on slide 32,
besies facsen sene 3} Lewerape Ratio calculated as FY 2019E Net Debt § FY 2019E Adjusted EBITDA. 28
4] Lewerape Ratio calculated as FY 2020E Net Debt / midpoint of FY 2020 Adjusted EBITDA range of $52 - §54.




Investment Thesis

Investment Highlights

v Low volume attrition and low risk portfoliot!) v 27% net revenue CAGR from 2016 —2018A

v" Differentiated platform v" Adj. EBITDA margin of 45%/2

v Deeply integrated with customer base v" 31% Adj. EBITDA CAGR from 2016 — 2018A

V" Recurring transaction / volume based revenue v Strong cash flow conversion of 86%)

i b

1}

1
El]

Low Charpeback rates of 0.20% based on Management data of volume processed through a peimary processor, representing approximately 80% of total volure. Chargeback rate i Y10 a3

of December 1018, Chargebacks, reprasanted as a % of wolurme, are debited from the marchant’s account when the end cansumer disputes a transaction with the merchant.

Addjusted EBITDA Met Margin calculated as 200184 Adjusted EBITDA f Met Revenue, Sea “Incarme Staternent” on slide 34,

2018A Cash Flow Conversion caleulated as Adjusted ENTOW - Cagex | Adjusted EBITDA. Capex includes PPEE, new software develogment and new 37 party software assets. Other
compianies may caloulite capex and related messuras differantly and yau should consider haw thit reduces the usetulness of this metric, Cash Flow Canversion expected to be B0% in =
9B, Capex wis 4% of total reverss in 2048 and is eapected to be 63 of total revenue in 2009, Warking Capital was approximately 54 million on December 31, 2018,
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Transaction Summary

Transaction

Valuation, Ownership and
Capital Structure

Post-Transaction
Management and Board

Earn-Out of Additional Shares
by Existing REPAY Equity
Heolders and Escrowed Shares
by Thunder Bridge Sponsor

Thunder Bridge Acquisition, Lid. has entered into a definitive agreement to acguire REPAY
The transaction is intended to utilize an up-C structure and is expected to close 02 2019

Thunder Bridge will become a Delaware corporation and as the post-closing company ["Fubce”) will adopt REFAY's name and is expected to
continue to be listed on the NASDAC

Transaction valued at an implied enterprise value of 5653 3mlY at a 14 &x multiple on 20198 Adjusted EBITDA of 544 0mml? and 12 3x an
the midpoint of the 2020E Adjusted EBITDA range of 352 - 554 mm'|

Transaction is expectad to ke funded through a combination of Thunder Bridge common stock, cash held in the Thunder Bridge trust
account and newly raised debt of $170.0 mm'!

Pro forma net leverage of 4.3x based on estimated LTM Mar-19 Adjusted EBITDA of 537 1mm®

Equity holders of REPAY expected to hold 43% of the outstanding equity interests of the combined company at clozsing!l!

REPAY's managamant will continue to aperata the business post-transaction

S-member Board of Directors, expected toinclude John Marris {CEQ, REPAY), Shaler Alias {President, REPAY), Jeremy Schein (Managing
Director, Carsair), lames Kirk (Managing Director, Corsair), Bill Jacobs (former SVP, MasterCard), Peter Kight {Founder of CheckFree), Gary
Simanson (former CEQ, First Avenue Mational Bank and Managing Director, First Capital Graoup), Bob Hartheimer [former Managing Director,
Promontory), and Maryann Goebel (former CI0, Fisery)

Existing REPAY Equity Holders Thunder Bridge Sponsar

Up to 7,500,000 additional LLC Units of REPAY, as a subsidiary of = Sponsar owns 6,050,000 Class & Sharest!
Pubco ithe "LLC Units™) exchangeable far Class A Shares of Pubco = Arthe closing, Sponsor’s Class & Shares will be divided into 3

[the “Class 4 Shares”) in aggregate tranches:
= Within one year of the closing date, 50% earncut units o Tranche One will cansist of 2,150,000 shares [~36% of
awarded If WWAP of Class A Shares == $12.50 on any 20 Sponsar's shares) and will remain with Sponsor and will not
trading days during any 30 trading day periad be subjact to forfeiture
o Within two years of the clasing date, 100% earnout units o Tranches Two and Three, each consisting of 1,950,000 shares
awarded if VWAP of Class A Shares »= $14.00 an any 20 {each ~32% of Sponsor's shares), will remain in the name of
trading days during any 30 trading day periad Sponser and Sponsor will retain voting power of such shares,

bt will be put inta escrow and be subject to farfeiture if,
within 7 years of the closing date the stock price has not
reached $11.50 (Tranche Twao) and 512,50 {Tranche Three)
on any 20 trading days during any 30 trading day period'®
= Escrowed shares will be immediately released (i) upon a change of
cantrol of the combined public comparny (i} upon consummating a
going private transaction ar (i) certain other events resulting ina
delisting of Pubco shares.

1} See*Proposed Capitalization and Ownership® on slide 32 for caleelation, Additional financing may be required to complete the Transaction, inchuding the ssuance of additional equity securitics.

R E P A Y 21 See“income Statarment” an slide 34,
3} Source: Managemaent estimate,
s Geenens v ) Assumes cancellation of 400,000 Spensor shares at closing in respect of certain transaction expenses.

31

51 The number of Class A& Shares hald in escrow in Tranches Twe and Three will be redwced (pro rata) te the extent Thunder Bridpe's expenses at closing excead 520 rm (caloulated at the redemption price).




Proposed Capitalization and Owner_‘ship-i;

Proposed Sources

Propased Pro Farma Capitalization at Closing

Follover Equity 53138 Share Prica 510,00
SpAC CashH! 263.0 Tetal Shares Outstanding™™ ™ 45.3
ew Debt Raised"” 170.0 Equity Value 5 4933
Total Proposed Sources 5 646.7 Debt at Close™ 170.0
Cash at Clase™ [10.0}
Proposed Uses Enterprise Value 5653.3
Stock Consideration (510,00 f share)”™ 52138
Cash Consideration to Seller™™ 292.3 REPAY 2020 Adjusted EBITDA Rangs"™ 552 - 554
Repayment of Existing REPAY Met Debt 79.7 |REPAY EV Jf 2020EF Adjusted EBITDA Multiple 121x-12.6 :¢|
Estimatad Expenzes 50.9
Cash to Balance Sheet™ 10.0 REPAY 20198 Adjusted EBITDA™ 5440
Tatal Proposed Uses $ 646.7 [RERAY EV / 20198 Adjusted EBITDA Multipls 14.5 4|
REPAY Estimated LT Mar-19 Adjusted EBITDA 53r1
Met Debt [/ Estimated LT Mar-19 Adjusted EBITDA 4.3
Proposed Equity Capitalization Summar','”j | ErDishity Extimare il e x]

At Closing - Mo Earn-Out

Party Class & Shares / LLC Units % Ownership

Existing REPAY Sharehalders™ 21,376,000 43.3%
SPAC Public Sharehalders ™ 25,800,000 52.3%
SPAC Sponsor Sharehalders™ ™ 2,150,000 4,4%
Total™ 45,326,000 100.0%

Mote: Marger consideration is S800 million subject to adjustment fior REPAY debt, excess transaction expenses, working capital adjustments, employee transaction bonuses, cash and certain contingent
obligations, The presentation on this slide reflects adjustments for REPAY deb, currently estimated expenses and certain employee payments and does not reflect 2ny other assurmed adjustments. The
adjustments will be estimated at closing. OF the equity pertion of the merger consideration, 50,000 LLC Units [described in footnotes) will be held in escrow fer surrender in the event of downward past-
closing true-up adjustments 1o the merger consideration and up to 60,000 additianal LLC Units available for delivery to cover ugward purchase peice adjustments.

1
3)

3)

4
5

)
7

REPAY 3

SPAC cash includes the asmount bebd in trust and estimated aceroed interest.

Assumes nd redamplions by Thunder Bridge's existing public sharehalders, dctual resulls in connectian with the mearges may differ. Additional financing rmay b required to complete the trangaction,
including the isuance af additional aquity securitisg,

Prajected debt balance at close.

Prajected cash balance at clase.

Existing REPAY sharcholders will own LLC units of RERAY, as a subsidiary of Pubcn, exchangeable for Class & Shares of Pubco, Assumes existing REPAY equity halders receive $282.3 million in cash
consideration {prior to $16,2 million deduction for certain cash escrows and administrative funds), Thunder Bridge is required under the merger agreement to pay at least 5290 millian [prior to the $16,2
millian deduction noted above) in cash consideration, If Thunder Bridga has insufficient cash, REPAY can waive the closing condition and instead receive additional LLE Uinits at a valwe of 510,00 per LLC
Unit in liew of any cash shortfall, Up to 7,500,000 additional LLE units exchangeable for Class & Shares will be delivered if earn-out conditions are satisfied. Sae “Transaction Surnmary’ on shde 31,

See "Income Statement” en slide 34,

Excludes (i) the exercise of 34,630,000 warrants autstanding, exercisable at $11.50 per Class A Share and (il Managerment Incentive Foal of 10% fully diluted (incluging 7.5 million Earm-0ut Units and
awarnds authorized under the plank, but excluding the impact of outstanding warrants. Reflacts the waiver by Monraa Cagital of its rights to purchase any additional shares of Cass A comman stock and
warrants under its farward purchase option that was issued in connection with Thunder Bridge's initial public elfering. Percentages are estimates only, and such estimates are based on the assemption
that each of the LLE Units will eanwert into Clase A Common Stack af the Pubeo.

Extludes the exercise of 25,800,000 warrants cutstanding, exercisable at $11.50 ger Clais A Share.

At elosing, SPAC Sponsar owms 1,150,000 shares that are not subject to forfeiture, while an aggregate of 3,900,000 shares in the narme of the SPAC Sponsar are held in escrow subject to farfeiture. These
amaunts assume cancellation of 400,000 Sponser shares at clasing in respret of cortain transaction cxpenses and that the 3,900,000 escrow shares are forfeited, See “Transaction Summary™ an slide 31, © <

10} Excludes the exercise of &,830,000 warrants outstanding, exercisable at $11.50 per Class & Share.




Post-transaction Structure

Existing SPAC Public
REPAY and Sponsor
Shareholders Voting Rights; Shareholders
Mo Economic
Rights
Class v/ Class A
Vating and
Ecanomic Rights
LLE Units
(Exchangeable far Thunder
Bridge Class A)

Hawk
Parent

il L
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Payment Volume 4,354 $5,248 §7,452 59,219 $11,000 - $11,200
Yoy Growih 86% 21% 42% 24% 19- 22%

Total Revenue $82.3 §94.0 $130.0 $159.2 5188 - $192
Yoy Growih H8% 4% 28% 22% 18- 21%

Interchange and Metwork Fees 31.0 368 47.8 58.5

Non-GAAP Net Revenue!" $51.3 §57.1 £82.2 $100.7 5118 - 5122
Yot Growth g 11% $4% 23% T7F-21%

Other Costs of Services 222 207 272 29.1

Gross Profit™ $29.1 $36.3 §55.0 §71.6 $84 - $88
% Margin 57% 5% 67% 71% 7T-72%
Yoy Growfh na 25% 51% 30% T7-23%

sGeA™ 236 137 280 277

EBITDA $5.5 5226 $27.0 $43.9 $52 - $54

Depreciation and amortization 3T 7.5 0.4

Interest Expense 23 57 &1

Met Income (50.5) $9.4 $10.5

Adjusted EBITDA™ $21.7 §25.4 $36.8 §44.0 $52 - $54
5% Margin 2% 45% 45% £4% 44%,
Yoy Growth g 17% 45% 20%% 18- 23%

Sourde: Managsment estimates for 200% and 2020,

Mate: This Presentation includes forecasted 2019 Adjusted ERITDA and ranges of forecasted 2020 Adjested EBTDA for REPAY, This Presentation does not provide a reconciliation of this forward-looking

non-GAAR financal measure to the most directly comparable GAAP financial maasure becauss calculating the companents would involve numierous estimates and judgments that are unduly

burdensome to prepare and may imply a degree of precision that would be confusing or potentially misleading ta inwestars,

1y Met Fevenue is defined 35 Tota! Revanue less Interchange and Metwork Fees,

P 2 Gross Profitis defined as Net Revanue less ather costs of sarvices, which include commissions to software integration partnars and ather third party processing costs, such as front and back-end

R E P Y processing costs and sponsor bank fees,

3} These expenses primarily consist of compansation increases from headoount growth and in 2016, commission Buyauts relating to certaln sales emplovess.

d)  See“ndjusted EBITDA Reconcliation” on slide 35,




Adjusted EBITDA Reconciliation — I-\Iis‘to;r-iié*c*{:l" "

Adjusted EBITDA Reconciliation

(§ in milliorns) 2016A |  2017A 2018A

Net Income (Loss) ($0.5) £9.4 $10.5
Interest Expense 23 5.7 6.1
Depreciation and Amortization 3.7 7.5 10.4
EBITDA™ $5.5 $22.6 $27.0
Loss on Extinguishment of Debt'® 0.0 12 0.0
Non-cash Change in FV Contingent Consideration®® - (2.1) (1.1)
Transaction E:-:;::enses['HI 15.3 14 4.8
Share-based Compensation Expense’™ 0.1 0.6 08
Management Fees™ 0.2 0.4 04
Legacy Commission Related Charges™ 0.2 0.8 4.2
Employee Recruiting Costs™ - 0.3 03
Loss on Disposition of Property and Equipment™ 0.0 0.0 0.0
Other Taxes™ 0.1 0.1 0.2
Strategic Initiative Costs'"" 0.0 0.2 0.3
Other Non-recurring Charges''” 0.2 (0.0) (0.0)
Adjusted EBITDA $21.7 $25.4 $36.8

Mote: This Presentation includes forecasted 2019 Adjusted EBITOA and ranges of forecasted 2020 Adjusted EBITDA for REPAY. This Presentation does not provide a reconciliation of this farward-looking
non-GAAR financial measure to the most directly comparaile GAAP financial measure because calculating the components would invalve numerous estimates and judgments that are unduly
burdensome 1o prepare and may irmply a degres of precision that would be confusing or potentially misleading Lo investerns.

1} REPAY IS fob o basable antity oo thers are na taces W add back in caleulating EBITDA. For presentation purpases, o specified tax rate was assumed for future periods.

I} Reflects write-ols of debt issuance costs relating to REPAY'S term loans and prepayment penalties relating to its previows debt facility.

3} Reflects the changes in Management's estimates of future cash consideration to be paid in cannection with prior acguisitions from the amoewnt estimated as of the later of the mast recent balance
sheet date or the original estimates made at the dosing of the applicable scguisition.

4} Primarify consists of the professional service faes and ather costs in connection with (1] the Buginess Combination and a potential scquisition by Repay that was abandoned during the vear ended
December 31, 2008, [2] financing transactions and the acquisitions of [ij Faid5uite, Inc, and Paidhi, LLC and (i) Pawmaxx Pro, LLC during the year ended Decembar 31, 2017, (3] the 2016
Recapitalization during the pericd from Inception to December 31, 2016 [Successer) and (4} financiag transactions and the acquisition of Sigma Payment Solutions Inc. during the peried from
January 1, 2006 to Augest 31, 2016 [Fredecessor).

5l Represents compensation expente associated with equity compensation plane.

6] Reflects managerment fees paid to Corsair Investments, which will terminate upon the completion of the Business Combination.

7l Represents gayments made e certain employees in cennection with transition from REPAY's legacy commission structure 1o its current cammission structure.

El  Represents payrments made 1o third-party recruiters, REPAY has developed an internal recruiting function, which @ expeeted to decrease reliance on third-party recruiters,

ol Represerts koas on dispasitions of certain property and equipment.

10] Reflects franchise taces and other non-income based tases,

REPAY

11] Consists of one-time consulting fees relating to processing services and other operational improvements, one-time payreent tovendor far additional merchant <ata, one-time payment relating to
spacial projects for now market expansion and legal expanses relating to review of potential compliance matters. Ja

12] Represents athar nan-recurring items that REPAY's management belivves are not representative of its angoing operations,




Personal Loan Market is Stable

Although elevated charge-offs during the recession stemmed from the growth in the persanal consumer
loan balances, the overall balance of personal consumer loans remained relatively stable as demand for
credit remained strong during the downturn

Personal Consumer Loan Charge-Offs(t! / Consumer Loan Balances!?!

[ consumer Loan Balances® {$ in tn]
. Consumer Loan Charge-Offsit (%)
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Sourca; Federal Reserve wedsite (https:faww faderalreserve, gov/releases g 18/HIST/co_hist_sa_lewels,himl) for Consumer Loan Balances and

(https:/fenaw faderalreserve govireleases/ chargecffichgallsa. htm) for Consumer Loan Charge-0Fffs.

1) Charge-O4f Rates fram consumer loans of US.-chartered commaercial banks, excluding mortgage and credit card. Seasonally adjusted for period 01 2006 = Q3 2018, Charge-offs, defined

as the value of boans removed from the books and charped against loss reserves, are measured net of recoverles as a percentage of average loans and annualized. 36
) Consumer Lean Balances are based on nanrevalving consuemer credit owned and sacuritzed, outstanding.




Enteprise Multipes Operaling Statistics Margins Leverags

Value EV i Revenus EV / EBITOA Net Reversus 5 Grawth EBITON % Growth EBITDA Ratio
Compary Hame (5 mm] CY18E  CY e CY15E C¥ 20E oY 188 C¥ 20E C¥ 189E CY 20E cv 138 oY 20E cy 138 CY 20E CY1SE CYZ0E  CY 188
REP/MNY  sem ESx  Sdx-50« 1480 AFTn- 124 10 3118 -3122 2% 175 - 1% 544 352 - 554 a0 18% - 23% 4% 4% 43
]
WDI’|dpay EREEA Box 81 177 % 187 x 4,257 54,887 8 o 52,145 $2222 1% 19% B0 3T
globalpayments 5 25994 58X 54n 161 % 146 % 54,463 54,831 12% &% S1E14 31,770 15% 10% EH AT BT
TBYS 520,229 503 4% 140 % 128 % 54,066 54,356 % ™ 51,449 51,582 6% ) W 6% 25%
Ep PATMERTS ¢ 2700 A6 425 17.4% 1532 2607 5864 & EE] 8161 3162 8% 15% W% I £
i L £971 (X3 5T % R 8.0 % £130 136 4% 4% gar 321 17% 15% i Ak 18
b

E Square % 34,108 52x Mix e S21x §3,255 3.0 42% e 17 FE56 B3% 5% 1B X% rm

REP/

- Source: Capital I as of 3/15/2019, madified ta reflect certain publicly available informatian,
) Mote: First Data was omitted from the list of peers because of its announced merger with Flsare on 1/18/2015,
Mote: REPAY's Leverage Ratie calculated as Mar-19 Met Debt £ LTR Mar-19 Adjusted EITOA. See "Proposed Capitalzation and Ownership® on shide 32,




Thunder Bridge Management

Peter Kight
Executive Chairman, Thunder Bridge

= Peter Kight was the Founder, Chairman, and CEQ of CheckFree
until selling to Fiserv in December 2007

= After the merger, Peter served as the Vice-Chairman for three
years and then resided on Fiserv's Board of Directors until 2012

= M. Kight also served as Managing Partner and Senior Advisor at
Comvest Partners

= Mr Kight is 2 member of the Board of Directors at a number of
companies, including Huntington Bancshares Incorporated and
Blackbaud Inc,

i b

Gary Simanson
Chief Executive Officer. Thunder Bridge

In addition to serving as CEOQ of Thunder Bridge, Gary Simanson
serves as the Managing Director at First Capital Group, an
investment banking advisory firm

Mr. Simanson also served in a number of leadership roles in the
banking industry, including CEQ of First Avenue MNational Bank,
Sanior Advisor to the Chairman of Alpine Capital Bank, and
Founder, Vice Chairman and C50 of Community Bankers Trust

M. Simanson also was an Associate General Counsel at Union
Planters Corp and began his career as a practicing attorney in
Mew York at Milbank, Tweed, Hadley & McCloy

Mr, Sirnanson received his MBA from George Washington
University and his 1.D. from Vanderbilt University
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